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You’ve decided that it's time to sell your dream property
in Florida; but where do you begin? Property experts
Lesley Dolby and Steve Schaffer share their tips on the
selling process and getting the best deal for your house
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'ﬁ selling your Florida property: the first step is to examine

4 your own personal reasens jor wanting to sell and see
if these reasons are valid, make financial sense and that you
won't regrat the decision later! You may want 1o uggrade 1o a
larger property, or downsize o a smaller one, ¢r have decided
to leave the area completely and buy somewnhere totally
Ciiferent. Shrewd tuyers may choose 1o sell in order to cash
in on a hot seller's market; or may nzed o sell their proverty
to complete a long-term investment glan. The need to sell can
aiso arise from unexpected circumstances, such as liquidating
assets in order to cover a oersonal or business emergency;
or perhaps the costs of operating the property outweigh the
benefits of kegping it on.

Whatever the reason. vou'll need 1o make sure that you
are not pressured into making this important decision for the
wrong reasons. So let's assume that you have thought things
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ihrough and you are ready to make ihe move: how do you go
about doing this from your base thousands of miles away?

There are three ways to sell your property: for sale by owner
(FSBO), through a licensed real estate agent and through a
realior (a licensed real estate agent who is a member of the
National Asscciation of Realtors). While it may be tempting
ai first glance to save thousands of dollars in commissions
by selling your own property. the reality for FSBOs is actually
often different. Even though realtars are experts in selling
property, it is no small coincidence that when it comes to
seliing their own personal properties, the majority of realtors
pay other reaftors to help sell them, instead of trying to sell
FSBO. For most readers of this magazine, the sheer distance
makes ft extremely difficult to try this alone. While it is indeed
oossible, there are so many complications that can arise



from contract to closing, which are much better handled by a
professional in the know.

Alicensed real estate agent who is not a realtor has the
legal right and ability to help you sell, but when compared to
a realtor, has limited capabilities. The best way to sell yvour
oroperty is to let as many people as possible knovy that it
is for sale. The best tool for doing this is the MLS {muitiple
listing service), and only realtors have the legal access to
use this system in its full capacity. In additicn, local reaitor
associations promote the ongoing education and training for
their members, to betier ensure successiul transactions.

Assuming you nave chosen to work with a reaitor. then you'
need to decide whom to appoint. f you bought the property
through a realtcr and you were happy with their services then,
the best chcice ycu can make is to have them helo you sell
your property novy. if not. then seek out a licensed brokerage
that is fccal 10 tne grea where your property is located and
whose ageis a€ . liikely to be knowledgeable and
intricacies of your particular market.

5 commission, because it's not usually

the best: go with the one who offers to work for the
least m =~z Although there is no set commission and this

is alvrays negotiable, most realtors charge six per cent of

ths selling price. Remember that the commission you pay
usualiy has to be shared by four people — the listing broker,
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the listing agent. the selling broker and the sefling agent. The < -

Pholo: Stock.Xchny

.y« Consider using your
original reaftor to help you sell
in your property

Below Getting your property
on the MLS means that more
people have a chance to see it
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Above Highlight nearby
amenities like spas: they can
make your property seemn
more rentable, and profitable

big difference between the US and the UK when it comes to
listing property is that in the US, the agent with whem you list
your property will most likely not te the one who aciually sells
it. Realtors co-operate with each other to get your property
sold. then spiit the commission between them. In the US the
realtor also monitors most aspects of the transaction during
the weeks from contract to closing. often encountering and
fixing unforeseen protlems along the way. The reality is that
a deeply discounted commission doesn’t usually motivate
anyone to work especially hard to sell your property before
anvone else’s, especially in a buyer's markst. In a normal
market, a good agent will get you the right price. in reasonaole
time, saving you meney in the fong run. The most important
consideration, whemever you chcoss, is that they shoulo

e experienced in working with foreign naticnals, as this can
change the sefiing process entirely.

Your reattor will usually have you sign an exclusive right of
sale listing coniract, along with cther supporting disclosures
and forms, which must be an fite prior {0 listing your progerty.
iviost regionai MLS regulations give a very short time period,
usually 48 hours. for z listing broker to input the listing to the
MLS. It will then immediately be seen by tens of thousands of
fellow reaitors and te autcmatically fed to popular consumer
websites, such as Realtor.com. To gain maximum exgosure
for your property. you should make sure that the realtor you
hire is actually co-operating with other realtors and not just
keeping the listing "in-hcuse”, thersby §miting the exposure.
The intentior: to keep listings “in-house”, or even delay the
MLS input, must be written intc in
As a foreign national, there is ncrmally a requirament for the
closing agent to withhoid 10 per cant of the centract price.
to comply with FIRPTA (Foreigr  vestment in Real Property
Tax Act). if your acceuntant has completad the required
papenwcrk in gocd time, then mest likely this withholding will
be for only 2 shori time (60 (0 80 days). pending authorisation
by the IRS (Internal Revenus Service) for the closing agent
10 refease it back 1o you, minus any caciiai gaing taxss

iisting centract.

owed. If not completed on time. then ine closing agent is
cbligated to remit the 10 per cent 1o the IRS upon closing
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Above Your property's location.
and the current state of the
property market will play a
huge part in the selling process
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and you will have to wait much longer for the refund. If you
have been renting out your property, you will probably already
have an accountant; but if not, your realtor should be able

to recommend one knowledgeable in working with foreign
nationals and in particular with FIRPTA,

In Florida, closings are normally handled by title companies,
who handle the paperwork for both parties and charge
reasonable fees. A well-chosen realtor will already work
with a preferred title company who can handle transactions
smoothly; so unless you have your own particular choice, then
your realtor should be able to handie that for you. Not all title
companies are expert in handiing foreign nationals, so again, it
is very important to trust your realtor to guide you.

The length of time you can expect your property o te on

the market depends on the type of market we are in. Ina

hot sefler’'s market, such as in 2004 and 20085, properties
were sofd within hours, many with muitiple offers at more
than the asking price. cresting a frenzy and pushing prices
artificially high. This usually causes more peocple to jump

on the bandwagon and list their property for sale, hoping

to cash. Unfortunately, the additional ficed of properties for
sale at higher prices causes an imbalance, where sellers find
themselves with their property on the market for months and
often need to reduce the price bsfore thsir property gets sold.
Most of Florida is currently in this tvce of market and it is

not uncommen for listings to expire cr be withdrawn, simpiy
because there are tco many arcund. (n normal imes, cne can
expect a property t0 go under contract within apout 30 to 45
days, then compiete about six to right v/esks after.

A properiy priced property should seif even in a buyer's
market, so fisien to your reaitor, even if ine price they suggsst
for your property is lower than what you expect. They know
the market and know that overpriced properties that stay on

the market a long time are not the bes: way 10 go.  %g
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